
How to Dynamically Strengthen Your Networking Skills

 
One mor ning we had a terrible thunderstor m and the power went out all over 
the city. It wasn't long befor e I got r eally stir crazy with no computer and no 
outside contact. Since my garage door wouldn't open because of the lack of 
electricity, I called a cab and went to my nearby Bar nes and Noble with my lap -
top car efully in tow. 

My seven-hour visit tur ned out to be an amazing and or ganic networking expe -
rience.  The stor e's generators pr ovided electricity, so it was light, war m, and 
cozy. But I found myself surr ounded by like-minded people - entr epr eneurs 
and others who dislike being in the dark.  Some of us got on line, others r ead 
their books and newspapers, and conversations began to range acr oss tables 
as we gradually started to feel our sense of community. When the chairs and 
benches filled up, people began sitting on the floor . We found ourselves talking,  
laughing, sharing experiences, trying to solve political and business pr oblems 
and getting to know each other . And those of us who r ealized it was an unusual  
but fantastic networking opportunity also exchanged business car ds and ideas 
with our new friends. 

See every contact as a networking opportunity

Ther e is never a time when you ar e not networking. And if you look at it as 
making or deepening a connection with others, those moments will take on new  
meaning. If you ar e at a meeting, make notes on the back of their business 
car d and ask for their per mission to call them the next day. (And then of 
course, be certain to call them!) If it is a casual and unexpected conversation, 
you might choose to make notes for yourself at the end of the day r egarding 
what was said, what potential you discover ed and what action you plan to take.  
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If networking is on your mind you'll find opportunities everywher e. Ther e is no 
question that networking is a very valuable marketing strategy, however , it's 
also one that we need to personalize to fit our personalities. Whether you ar e 
shy, or whether you ar e "out-ther e" her e's one secr et that works for everyone: 
people like to talk about themselves so all you have to do is ask a compelling 
question and then listen. 

Make a deeper connection through active listening

This is not about listening until you can get a wor d in and talk about yourself. 
It is about hearing what not only is being said, but what is not being said, not -
ing the body language and facial expr essions to interpr et the wor ds you ar e 
hearing. Y ou see, marketing is about finding the per fect fit and since you know 
what you ar e looking for , active listening will help you decide if what you have 
to of fer is what the other person needs. 

Ease into the conversation

As a naturally enthusiastic person, I have to constantly be on the lookout to be  
certain I blend my ener gy with the person I am speaking with. And when I am 
ready to shar e I also have to deter mine how much infor mation I can give the 
person so they can still hear me. So I ease into a conversation with a few short 
questions that help deter mine what needs to be said and what can easily be 
left out. Leave your selling hat at home when you ar e networking and just be 
who you ar e. 

Follow up

Networking is about building r elationships and that takes time. And it also 
takes action. Whether it is a phone call, a post car d or your e-magazine, keep 
in touch. And if you listened well and hear d a particular potential inher ent in 
the conversation, call that person and cr eate something together! That's what 
networking is all about Ð making new friends, cr eating new opportunities, 
building r elationships, and staying connected!

Ursula Kauth, The Marketing Mentor, helps you put yourself in the power 
seat as she guides you to the discovery of easy  and inexpensive marketing 
strategies for making big pr ofits. Lear n mor e about her Marketing Mentor 
Program at www.MarketingMentorExpert.com 
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